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March 19, 2007

Marketing Letter : Realtors
Date

Name

Address


City, State, Zip

Dear [Realtor Name],

I have enjoyed our mutual referral relationship over the years, as I hope that you’ll agree that it’s been profitable for both of us. I’m really excited to tell you about some new loan products that I am able to offer that I believe will help expand both of our businesses.

My company is broadening its product line to include commercial real estate mortgages. We’ve taken a lot of the guesswork out of the commercial mortgage process.  In the past, commercial mortgages were costly and difficult for your clients to obtain due to their lengthy, paperwork-intensive process. Our new loan products are changing all of that. 
■ Investors or small-business owners who are interested in purchasing or 

   refinancing a property
■ Property types including: multifamily, mixed-use, office, retail, self storage,

 light industrial, bed & breakfast, warehouse, hotel/motel and mobile home 
             parks
■ Borrowers with strong credit and personal financial strength

We’ve taken the difficult commercial lending process and made it easy, predictable and fast! Best of all, this program offers competitive rates and pre-approvals in 48-72 hours and closings within 30-45 days.

I hope that you’ll keep me in mind when your clients are working with you on commercial property needs. As always, I will be sure to provide them with the highest level of service that any mortgage professional can offer.

I will follow up with you in the next week to set up some time to discuss this program

further and how it can open doors to new opportunities for both of us.

Best Regards,

[Your name]

[Contact information]

